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Financial Review

Dorrance Lamb 1 Senior Vice President & Chief Financial Officer
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Safe Harbor %%L

v
FORWARD LOOKING STATEMENTS

Statements made in the course of this presentation that state the
Company's or management's intentions, hopes, beliefs, expectations or
predictions of the future are forward-looking statements within the
meaning of Section 27A of the Securities Act of 1933 and Section 21E of
the Securities Exchange Act of 1934 and are subject to the safe harbor
provisions of the Private Securities Litigation Reform Act of 1995.

These forward-looking statements are subject to certain risks and
uncertainties and the Company's actual results can differ materially from
those discussed in these forward-looking statements. Many of these
risks and uncertainties are discussed in the Company's Annual Report
for 2009 as filed on Form 10K and other documents as filed with the
Securities and Exchange Commission.
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Achieve Meaningful Shareholder Value

www.pt.com Confidential 5




y N
2009 Financial Performance VF—— o
— 2

Significant Events - 2009

I Challenging Global Economy - Recession

| Strategic Initiatives
Balancing Expense Control and Investments in our Business
Product Line Evolution

I Licensed SIP Technology i (September)

I Announced Additional Investments in Sales &
Marketing i (October)

I Preservation of Cash
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2009 Quarterly Revenues

¢

{ll

2009 Quarterly Revenues ($M)

$8.33
$7.88

$6.93
$6.36
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2009 Special Accounting Charges N—— 4

v

Two Non-Cash Charges to Earnings Were Recognized.

I Deferred Tax Assets - A Valuation Allowance was
Recorded against Deferred Tax Assets amounting To $.30
Per Share (Second Quarter)

I Goodwill And Long-Lived Assets T An Impairment Charge
was Recorded against Goodwill And Long-Lived Assets
amounting to $.33 Per Share (Fourth Quarter)
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009 Quarterly Income =/7

2009 Quarterly EPS (%)

$0.05

$-

$(0.05)

$(0.10)

$(0.15)
m Special Non-Cash Charges

= Income w/o Special Charges

$(0.20)

$(0.25)

$(0.30) Income For 2009 - also

Included -$.05 EPS For

0.35 .
$(0.35) Restructuring Charges

$(0.40)

$(0.45)

$(0.50)

Q1 Q2 Q3 Q4
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Balance Sheet - Snapshot
December 31, 2009

Cash and Investments
Accounts Receivable
Inventories

Other Assets

I Total Assets

Total Liabilities

Tot al St ockhol
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(In Millions)

d

$29.3

6.5
4.5
8.6
48.9
53
B0 Equi
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iigation = 4
9 = =L
In December 2009, Tekelec Filed a Complaint Against

PT Al l eging that Certain of
Systems Products Infringe a Number of their Patents.

On March 4, Tekelec Served an Amended Complaint on
the Company Regarding this Matter.

PT Responded to the Amended Complaint in the US
District Court on April 15, 2010.

PT Beli eves that the Basi s
Without Merit and Will Vigorously Defend Against Those
Claims.
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B First Quarter 2010 - Snapshot -v_"E]/l
Revenue $7.4 million
Gross Margin 53%
| 0Ss per Share ($.17) per share
_itigation expense $150k
ncremental Strategic Investment $600k
Cash and Investments $29.3 million

(Same as at December 31, 2009)
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Advancing Our Strategic Plan i
A Progress Report

John Slusser i President & Chief Executive Officer
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Advancing Our Strategic Plan "A_E—//[

Key 2009 Initiatives
Product Proposition
Organizational Structure

Overall Corporate Evolution

www.pt.com Confidential 14




Key 2009 Initiatives '_A.:__ﬁ
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Key 2009 Initiative Progress Made

Strengthen our SEGway Signaling  Now highest capacity signaling

Systems product line through solution in telco footprint and can

further evolution of its capabilities, = address broad markets needs from

capacities and features network edge to the core.

Transition our historical efforts in Transition complete. Value M
embedded products to IPnexus proposition of IPnexus substantially
application ready systems further raised under 2009 R&D.

Re-invigorate Aerospace & Established separate sales team

Defense market diversification specifically focused on market and M
program enhanced radar/sensor product line

Add NEW end product line by year Created new Xpress product line for

end built upon PT system revenue generating, next generation M
foundation network SIP based applications
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Product Value Proposition: ) S
It Has Never Been Higher ‘-v=ﬂ

IPnexus Application Ready Systems

I Very Highly Integrated Combination Of Hardware Coupled With Our
Robust NexusWare Software Suite

I Compelling Platform Proposition For Building Next Wave Of Network
Communications Solutions

I IPnexus EMS (Element Management System) For Distributed Networks
I Enhanced Value Of Solutions For Government Systems/Defense

SEGway Signaling Product Line

I Highest Capacity Signaling Solution In Telco Footprint And Power
Consumption

I Covers Wide Breadth Of Network Requirements: Link Transport
Replacements, Signaling Gateways, Cost Effective Edge Solutions And
Core STP Deployment

Xpress
T New Product Line For Next Generation Networks

I Portfolio of SIP-based Applications For Next Generation Networks Built
Upon PTOs | Pnexus Application Ready
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Organizational Structure Changes: A e
Greater Focus, Efficiency & Flexibility & S 277

Transformation From Product Group To Functional Discipline
Structure

All Product Development And Product Management Now
Report To One SVP Of Products and Technology

Sales Organization Now Has Market Focus Rather Than A
Product Focus, Supported By Unified Commercial Marketing
And Customer Service Teams i All Reporting To One SVP Of
Sales, Marketing And Service

Established A Dedicated Government Systems Sales Team To
Further Support Market Diversification Efforts

Transition To Outsourced Printed Circuit Board Assembly
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Overall Corporate Evolution: Highly y S
Integrated Products i Not Piece Parts ‘_-v—ﬂ

Fundamental Premise:

I Leverage The Combination Of Our Historical Hardware
Roots, Acquired Technologies, And Ongoing Organic
Development

Result:

I The Abllity To Directly Satisfy Existing And Evolving End
Product Requirements In Network Communications Arena

Software Component Has Been Elevated To The Key
Element/Differentiator In Product Value Proposition

Substantially Added To Our Product Portfolio From A Solutions
Perspective

Now View Ourselves T First And Foremost i As A Solutions
Provider

At Year End It Was Time To Formally Introduce The New PT
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PT 2010

Patt Rice i Senior Vice President: Sales, Marketing & Service
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The Company E‘A'ﬁ‘
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— _ Locations
Founded in 1981

Publicly traded since 1996 H- l
[ NASDAQ: PTIX ] ~_... ——
Systems Eng. & Manufacturing Signaling Applications

Corporate Headquarters Kanata (Ottawa)
Rochester, NY Ontario, Canada

~200 employees

2009 Sales: ~$30M

Protocol Applications Platform Engineering
San Diego, CA San Luis Obispo, CA

Global customer base

Long history of financial performance

EMEA Market Office
Milton Keynes, England, UK
B

Strong Balance Sheeti No Debt
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Leonardo sketched several
Jtﬂerent Jcs:lgns for f[yin‘q
machines including this one
with a rotating airscrew.
He intended to power it with

D a wound-up spring.

Leonardo never achieved human-powered flight, but he imagined the o
need for retractable landing gear on bis flying machines.

Leonardo sketched this d'est;gn for a paracﬁutc
in 1485. He suggested what size would be
needed to allow a person to fall safely from
a great 581'85(. No one knows whether he

ever tested a full scale model.
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Leonardo sketched designs for several different diving suits.
Most required a diver to breathe air from the surface
through long hoses. In this design, be imagined a
crush proof air chamber attached to the diver's chest to
allow the diver to swim free(y without connection
to the surface.

Leonardo's many military inventions included this design for an
armored vebicle. Four soldiers sitting inside could turn cranks

to move the wheels on this "tank."
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Centuries Later ESSAT
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Performance Technologies Also Y ——
Had Visioné. —— o

v
——l I Rich Software Development
Environment

i Hardened Carrier Grade Linux®

I Advanced Managed Platforms

Open Standards Hardware i Scalable, Flexible, Reliable

|
! STD 32 @ i MicroTCAE Pl at f or ms
i VME 64 -
i CompactPCl® @ o o
I PTMC/PICMG 2.15 o ®
i PICMG 2.16 | ©
~——— PERFORMANCE
~=———— TECHNOLOGIES
. 4 -
L o
o @

I Standalone IP Signaling
i Gateway Point Code EmulationE (PCE )
I Signaling Core - Edge Solutions

I Integrated Communication
Protocols
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And Over the Past 3 Decades o
Becameeée

PERFORMANCE
~—— TECHNOLOGIES
v

Channel7™
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So What did Performance
Technologies Do? = 7“7
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Creating A Three Tier
Strategye. . =

s e — el
EEENT——
= ===
= e
4
=
End Market
Solutions
MPS Radar/Sensor Gateways
SEGway Signaling Systems Element Management Systems
e . = —
IPnexus SR ‘ i
icati — il
Application Ready
Systems
Core

Technologies

Standards Based Blades Managed Chassis Linux OS and Protocols
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A Portfolio Of Leading Edge IP-Centric Product Lines

IPnexus SEGway Xpress
High Scalable IP- SIP- Based
Availability 1P- Centric NGN
Native Linux Signaling Solutions
Based Systems
Platforms
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A The diamond retains a visual element of the legacy brand recognition which also
represents the foundation of the corporation and our roots in technology

A The extension of the circuit lines leaving the diamond represent the transition
from embedded hardware-based to a systems and application end solution
company (getting out of the box)

A The angle created from the offset of the line extensions and the slanting letters
represent continued movement forward

A The lower-case letters are characteristic of the new millennium / next generation
communicators (SMS, IM, etc.) and holds more global appeal in multiple languages
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Wireless/Fixed Telecom/Other

_ _ Military,
Carriers And Equipment Aerospace/Defense,
Service Manufacturers Government
Providers (TEMs/OEMSs)
IPnexus X X
SEGway X X X
Xpress X X X
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Telecom Market:
Trends

Wireless growth shift from '

established markets to
emerging markets

IMS and 4G disruptive ‘

technologies creating market
race for equipment
manufacturers

Significant competition from '

Asian suppliers lowering price-
points for telecom equipment

Acceleration of network
models to IP-based
architectures

Confidential

&

PT SEGway and Xpress
products are right-sized for
demand. Sales focus in
emerging market.

PT IPnexus Application Ready
Systems are designed to aid
time-to-market for TEMS

Places pressure on other
competition. Hitting our price
Asweet o spot s

PT products are IP native. No

legacy baggage allowing for a
perfect fit.
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Telecom Market: ) S
Morgani Stanley View ‘—v=ﬂ

= The mobile Internet is ramping faster than desktop Internet did,

more users may connect to the Internet via mobile devices than
desktop PCs within 5 years.

Five IP-based products / services are growing / converging. 3G
adoption + social networking + video + VoIP + impressive mobile
devices.

Apple + Facebook platforms serving to raise the bar for how
users connect / communicate

Decade-plus Internet usage / monetization ramps in developed
markets provide roadmaps for global ramp and monetization.

Massive mobile data growth is driving transitions for carriers
and equipment providers.

Emerging markets have material potential for mobile Internet
user growth.
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Telecom Market: y S
Two Disruptive Technologies ‘—v=ﬂ

Long Term Evol ution (-LTE
refers to all IP packet-switched networks, mobile
ultra-broadband (gigabit speed) access and
multi-carrier transmission.

IP Multimedia Subsystem - Architectural
framework for delivering Internet Protocol (IP)
multimedia services using Internet Engineering
Task Force (IETF) protocols wherever possible,
e.g. Session Initiated Protocol (SIP).
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Telecom Market:
What 6s a G?

Generati one

1G

2G

Digital +
Data =
Email / Internet

Analog |

Brick Phone | Streaming Video

Bag Phone Digital Phone Gaming
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Telecom Market:

Roam From one Service to Another

V4

e. . Creates PT C
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Telecom Market:
IMS (IP Multimedia Subsystem)

Architectural framework for
delivering Internet Protocol(IP)
multimedia services To ease
the integration with the Internet

Pariay X SOA

Not intended to standardize e ' VD Burtices
applications but to aid the sorves _
access of multimedia and voice [Gontr 1
applications from wireless and

wire-line terminals, creating a
form of fixed-mobile
convergence( FMC) Transpon

This is done by having a

common horizontal control layer [ce.
that isolates the access network
from the Service Layer.
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Military Aerospace/Defense and V S
Government (MAG) Market: Trends ‘—v=ﬂ

Aero/Defense remains a growing segment within the
COTS market.

Military Departments (MILDEPs) Making a fast move to
| P networks and | ooking for
moving to new IP network.

Specifically networking and communications systems
related to military intelligence and war-fighting units.

Aero/Defense favors (demands) domestic
design/manufacture so unlikely to be challenged by low-
cost Asian competitors.

www.pt.com Confidential 39




Military, Aerospace/Defense & y —
Government Market: Target Areas 2 %

I DoD Systems
+ IPnexus system-level products
+ Shipboard & Ground communications
+ Open-systems market is estimated at $3.5B/year

I Air Traffic Control
+ MPS/MPR ATC Server and Software Family

+ Radar/Sensor data distribution, recording and gateway
products

+ FAA NextGen project estimated at ~$7B over 5-7 years

I Government (DoD) Telecommunications
+ Xpress SIP-based application products

+ Network applications to reduce costs and facilitate
migration to IP

+ DoD/Government spends >$10B/year on telecom
equipment
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The Products: )y S
Portfolio Value Proposition sZ 7

Cost effective IP-centric network
elements and mission critical
applications designed for high

availability, scalability, and long

life cycle deployments.




The Products: )
IPnexus® ‘v—-ﬂ

+ Entire product portfolio is anchored by
IPnexus®, an |IP-native, highly integrated
platform. OEMs and application developers,
Including PT, rely on IPnexus as a cornerstone
of their end product.
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The Products:
IPnexus®The Foundation

““End System

g:e%r?g%ure t Multi-Protocol
__________ _ _ Recorder. | -
Purposed MPS
A-RS Multiprotocol
(Eqpmt Mftrs) Sei’ers I I
General L
Purpose ApplicationReadySystems

A-RS
S
(Enabling
Development
System)
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The Products: ) S—l
IPnexus Application-Ready Systems _‘v_ﬂ

— Project Timeline
PROPRIETARY DESIGNED PLATFORM
12 HW Development, Aoplicati v
8 System Integration De[\)/ZIfr?nlwzr:] i
& Configuration
% (12-15 months) / (9- 12 months) /
“E-’ /
a- STANDARDS-BASED PLATFORM
O v
> ‘ _ o
Q I System Integration and Application
(@) Configuration Development
© (6-9 months) (9- 12 months)
c
o I
B2
o APPLICATION-READY SYSTEM
g v
—\ . Application
© I gg 0 ey i Development )
(2-3 mos) (9- 12 months) // v=
4 Product
-—————- Release
| I I | | 1 S
Start 6 12 18 24 30
Project Months
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The Products:

ASN Gateway Connectivity

Access Service Network Service Network AAA

(ASN)
=3
Element Management ety
— System (EMS) Delivery Platform
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The Products: y
MPS/MPR for MAG S 77

+ FAA and Euro-control
iInvolvement

I Currently revamping Air Traffic
networks worldwide

I Monitors flight, weather and
surveillance data

Radar/Sensor
Data Distribution

Radar/Sensor _dl
Record and Playback |

+ PT Solution: !\/IPS/MPR ATC

Product Family | v

I Servers, Gateways, Recorders '
and Radar/Sensor software |

T Facilitate the distribution and

recording of critical data ‘ Element Management
+ Over 3500 installations in over |

30 countries
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The Products: y
SEGwayE SZ7

PToOs SEGway Signaling Sol
high density signaling, advanced routing, IP

migration, gateway capabillities, SIP bridge, and
core-to-edge distributed intelligence.

IP-EDGE
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The Products: )
UL

Simply Smarter Signaling® =

= NGN application ready Bridging transitioning networks
Native IP | to Open
SRR ERRRE Standards
iR amimy f oYY (YN EEN
R LD
Z !!??ﬁ%ﬁ%%ﬁﬁﬁﬁ%%ﬁ!j
a i mmmmmammmmmmgn

Nl B 0B DB DD D e

Carrier | Integrated
Grade Solutions

Single highly integrated, high capacity platform
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The Products:
- SEGway - Sized for Requirements

== AHigh reliability,

AMassive processing capability,

AModestly sized form factor,

AExtremely low power and
cooling requirements.

12 U Chassis
= 16 Resource
7 U Chassis Slots
| 6 Resource Slots 400,000 xact/sec

1U Chassis 200,000 xact/sec 1700 SS7 links
4 Resource Slots 128 SS7 Links 3000 S_|G_TRAN
10,000 xa.tct/sec 1500 SIGTRAN Associations
64 SS7 Links Associations
64 SIGTRAN
Association

Ideal Solution for Signaling Growth In NGN Networks

www.pt.com Confidential

48 Resource Slots
12 Routing
CPU;s
36 1/0 Slots

500,000 xact/sec

4,608 SS7 Links

3000 SigTran

Associations
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The Products: ) Sy
SEGway - Feature Complete S 77
Over 850 Systems PN B E;ge\\
deployed worldwide Support ) |
Major Wireless SN 5°P
Operators: Verizon,. Portabilty Emulation /

Cricket, Globacom

Hub Providers: % | %
Syniverse, TNS —
. : . g \ — Applications |
Wireline Carriers: G%ﬁ/ @ Cateway |
Bridge

Hawalii Tel, One
Communication
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The Products: y Sy
SEGway - Bridging the Future “-;——_ﬂ

— 3 ~—— (~m—
) ) =
T - SIP AS SIP AS
3 3 —
Mobility wa!m a‘
1: A;E"\ f‘/-i

Cuyrfent

Current
SS7 :z; <

Future

IMS
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The Products:
XpresseE

VN

—— 7 4
—v—'j/

Xpress NGN applications enable evolving
Mobile 2.0, Multi-media, and IMS based revenue
generating services.

Service
Creation Environment

=
é

Potential Sip-based applications
AIMS-based Prepaid services
Alnternational calling alternatives
Alnstant conferencing w/ family & friends
Aoperator services, others

Home
Subscriber
Server (HSS)

Diameter

Xpress Service Delivery Platform

SIP

3G Wireless
Network

CSCF

Application Server

)

Web Services
HTTP, REST

SIP or MGCP
RTP

Media
Gateway

IP Media Server

=)

Www.pt.com
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The Products: )

Xpress Value ‘——v—ﬂ
= XpressE is a new approach f

capabilities in the most cost effective manner.
Based on a pure IP implementation

New service offerings can be quickly developed and
readily deployed

Network-wide applications for IMS enabled,
converged TDM/IP and VolIP networks.

Rapid delivery of monetizing features providing
WEB/Mobile 2.0 interactive media-rich services
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The Products: o s

XpressE Calling 74

Provides a complete solution for prepaid card services that includes
the telephony service logic (IVR), Web-based subscriber creation and
account management, database PIN number creation and
authentication, and customer data and billing and reporting features.

i Prepaid and postpaid calling cards

I Sophisticated billing and accounting support

I User configurable settings and charging using built in web browser
i World wide support with over 13 different languages

Ablllty to scale from a few hundred to over 50,000+ simultaneous
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The Products:
Summary

Solutions

Xpress

Application + ider Hoste,
Service SCE Enabled
Delivery for ngeard Rapid

VOII’\F;Sand + Ot Profssonal Senices Development

Platforms
\J Y

(e
et SIP Service Delivery Platfom

Application
Ready Systems

environment

Applicetion ervr
IPulii? Next
Generation

Network
Standards

IP Software

Based Media
Server

Hardware Software
Building Blocks
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The Customers
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=4 Agilent Technologies [ﬁﬂ]

GENERAL DYNAMICS

NORTHROP GRUMMAN
@ Jet Propulsion Laboratory T Information Technology
California Institute of Technology

@

Alcatel-Lucent

(FA:'] MOTOROLA

£ S AudioCodes

HETWORKS

& atat NERTEL

@\ CloudShield’

Www.pt.com

S\ Federal Aviation
§ Administration

communications

ARMAMINT DEVELOPMINT AUTHORITY Lul,

/. BOEING RAFAELGHH

Honeywell

030 GENERAL ATOMICS
AND AFFILIATED COMPANIES n I I nl‘.

|

TATA COMMUNICATIONS

TarinG You FARTHER ™

LOCKNEED MARTIN $
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http://www.thalesgroup.com/home/home
http://www.rafael.co.il/marketing/
http://www.saabgroup.com/en/
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http://www.faa.gov/
http://www.att.com/
http://www.cloudshield.com/
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